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	JOB DESCRIPTION
	 

	 
	Position Level: Manager 
	Department: Commercial (Gas Sourcing)  
	 

	 
	Location: Head Office, Ahmedabad
	Reports to: General Manager (Commercial & Marketing)
	 

	 
	 
	 
	 
	 

	 
	COMPANY OVERVIEW
	 

	 
	 
	 
	 
	 

	 
	IRM Energy Ltd (a Group Company of Cadila Pharmaceuticals Ltd) is an integrated value driven energy enterprise developing Natural Gas distribution projects (CNG: Compressed Natural Gas & PNG: Piped Natural Gas) across districts in the country for customers in industrial, commercial, domestic and transport sector. The company is committed towards contributing to the energy need of its consumers.
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	Job Summary 
	 

	 
	 
	 
	 
	 

	 
	The incumbent will be responsible for managing end-to-end natural gas operations, including sourcing, purchase and transportation contract management. The role involves coordination with suppliers, transporters, and customers to ensure seamless gas supply and operations. Key responsibilities include gas nomination, cost analysis, pricing, forecasting, planning, reconciliation, and invoice processing. The position also requires maintaining strong external relationships to support effective operations and contribute to overall business efficiency.
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	Key Responsibilities
	 

	 
	· Implement gas sourcing strategies considering demand, market dynamics, and pricing trends.
· Assist in negotiating, finalizing, and managing long-term and short-term contracts (GSAs, GTAs, SPA) with suppliers, LNG aggregators and transporters.
· Evaluate potential sourcing opportunities including but not limited to Term LNG and Spot LNG, ensuring the best commercial outcomes.
· Coordinate with Commercial, Sales, and Operations teams to forecast gas demand across different segments (Domestic PNG, Industrial PNG, and CNG).
· Align sourcing portfolio with seasonal demand fluctuations and new customer additions.
· Ensure balancing between contracted volumes and spot purchases to optimize cost and flexibility.
· Oversee nominations, scheduling, and allocations with suppliers, transporters, and pipeline operators.
· Ensure uninterrupted supply and resolve operational challenges like supply disruptions, imbalance charges or scheduling issues.
· Optimize sourcing portfolio to reduce landed cost and imbalance penalties.
· Attend as company representative, the meetings with PNGRB, MoPNG and other regulatory bodies, if required.
· Ensure adherence to allocation guidelines, policy frameworks, and reporting requirements.
· Keep management updated on regulatory changes and potential business impact.

                                  
                      
 











	 

	 
	· Monitor gas price indices and provide inputs for pricing decisions.
· Evaluate risks related to supply disruptions, foreign exchange fluctuations, and price volatility and strategy to mitigate the risk. 
· Build strong relationships with suppliers, LNG terminal operators, and government bodies.
· Prepare and submit MIS reports, allocation details, and compliance documents to PNGRB, MoPNG, and other authorities as per timelines.
· Prepare dashboards and regular reports for management on sourcing cost, volume, etc.
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	REQUIRED Qualifications
	 

	 
	 
	 
	 
	 

	 
	B.E/B. Tech. and MBA-Marketing / Oil & Gas 
Minimum 8 to 10 years in Commercial and Gas Sourcing activities in CGD sector
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	Skills & Competencies
	 

	 
	 
	 
	 
	 

	 
	Strong knowledge of natural gas sourcing, purchase, and transportation processes.
Expertise in Gas Purchase and Transportation Contract management.
Ability to manage gas operations, including nomination, forecasting, planning, and reconciliation.
Proficiency in cost analysis, pricing strategies, and invoice processing.
Strong coordination and relationship management skills for dealing with suppliers, transporters, and customers.
Analytical and problem-solving skills with attention to detail.
Good understanding of commercial and regulatory aspects of the natural gas sector.
Proficiency in MS Office and data analysis tools for reporting and decision-making.
Strong communication, negotiation, and interpersonal skills.
Result-oriented, adaptable, and able to work under pressure in a dynamic environment.
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